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Why do so many business deals that look good on paper end up in tatters once they’re put into action?
Because deal makers often treat the signed contract as the final destination in their bargaining
journey—instead of the start of a cooperative venture. In The Point of the Deal, Danny Ertel and Mark
Gordon show what negotiation looks like when the players involved strive to make the deal work in
practice—not just on paper.

In this book, you’ll discover how to make the transition from concentrating on getting the deal done to
focusing on what it takes to achieve value after the ink has dried. With a wealth of examples from multiple
industries, countries, and functions, the authors illustrate how their approach to crafting an implementation
mind-set works in all kinds of familiar business contexts—including mergers and acquisitions, joint ventures,
alliances, outsourcing arrangements, and customer and supplier relationships.
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From reader reviews:

Brent Abramson:

Now a day people who Living in the era just where everything reachable by match the internet and the
resources inside it can be true or not require people to be aware of each details they get. How individuals to
be smart in acquiring any information nowadays? Of course the correct answer is reading a book. Examining
a book can help individuals out of this uncertainty Information mainly this The Point of the Deal: How to
Negotiate When 'Yes' Is Not Enough book since this book offers you rich details and knowledge. Of course
the data in this book hundred % guarantees there is no doubt in it you probably know this.

Bert Ferguson:

Information is provisions for people to get better life, information today can get by anyone with everywhere.
The information can be a know-how or any news even a huge concern. What people must be consider when
those information which is inside former life are difficult to be find than now's taking seriously which one
works to believe or which one the particular resource are convinced. If you receive the unstable resource
then you get it as your main information you will see huge disadvantage for you. All of those possibilities
will not happen with you if you take The Point of the Deal: How to Negotiate When 'Yes' Is Not Enough as
the daily resource information.

Michelle Seidl:

The actual book The Point of the Deal: How to Negotiate When 'Yes' Is Not Enough will bring you to the
new experience of reading a book. The author style to explain the idea is very unique. Should you try to find
new book to learn, this book very acceptable to you. The book The Point of the Deal: How to Negotiate
When 'Yes' Is Not Enough is much recommended to you to learn. You can also get the e-book through the
official web site, so you can more readily to read the book.

Pilar Porter:

Publication is one of source of expertise. We can add our know-how from it. Not only for students but
additionally native or citizen require book to know the change information of year for you to year. As we
know those ebooks have many advantages. Beside most of us add our knowledge, could also bring us to
around the world. By book The Point of the Deal: How to Negotiate When 'Yes' Is Not Enough we can
acquire more advantage. Don't you to definitely be creative people? To become creative person must prefer
to read a book. Just simply choose the best book that appropriate with your aim. Don't be doubt to change
your life with that book The Point of the Deal: How to Negotiate When 'Yes' Is Not Enough. You can more
attractive than now.
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